Learn To Earn Income

By Joe Winegardner, President

3W Internet Corporation

3W Internet Corporation has been showing Business Executives and Financial Professionals how to use Financing to increase the Profits and Net Worth of business enterprises without any investment whatsoever. We discovered that phenomenon for businesses that have Accounts Receivable about 10 years ago. Typically, every business employing this Financing technique can yield about 1%-3% extra Net Cash Assets for every Invoice each year the strategy is in place.

Here are the Top Three Reasons why you should take a serious look at what we do.

1. If you know of an Owner or an Executive in a business with Accounts Receivable and want to understand why it is possible to use Financing to boost the Net Worth of any business, then you should use the Invoice Profitability Calculator to investigate the merits of using Financing in their business and with less Risk of doing the same level of business. The Net Worth of a company can be enhanced by only two ways, i.e. increase the Assets (generate more Revenue growth) or decrease the Liabilities (instigate higher Returns on Investment in Working Capital).

2. If you know of a business, which might be interested in changing Financial Strategies in funding the Working Capital Requirements on the business where the Return on Investment Capital is dramatically increased (typically, around 100+%), then you should ascertain the merits of the Invoice Profitability Calculator.

3. If you are a Financial Professional and want to learn why it is possible that certain Financing vehicles can be used to impact the Balance Sheet of any business in a positive manner, rather than a negative manner as most forms of Financing do, then you should be prepared to enroll in Advanced Consultant Training to educate yourself and discover the best method to Market Financing techniques that work in almost every business situation.

The Financial Strategy under consideration here selling Invoices to an Invoice Buyer, i.e. Factoring Accounts Receivable. We know how to effectively sell Invoices for more than the Face Value of each Invoice, and we would like to share with you how that is done.

Did you know, about 2/3 of all businesses in Europe, who have B2B (Business to Business or Business to Government) relationships with Customers, actually, Sell Invoices at some point in time each year? What do they know, that we don’t know in this country? I bet it has something to do with increasing the Cash Assets and the Net Worth of a business.

This Financing Strategy has been in use for centuries. Still, it remains a difficult task for new and even seasoned Financial Professionals to 1) understand the Profitability mechanism and 2) be able to explain why prospects should execute the strategy. The extra cash that can be obtained is just sitting in the Checking Account of most businesses waiting to be extracted.  And yet, Financial Professionals often hesitate in learning the technique that would be so beneficial for them.

If you are a Consultant and want to change your full-time career path, then you must be willing to do what it takes to Learn how to Earn Income in this business. That takes a few resources, but more than that, it takes a commitment to obtain the necessary secondary education and time to study and develop your financial business practice. Medical doctors have years of education, internship before they are ready to practice on their own. Fortunately, becoming a successful full-time Consultant requires fewer resources, but it does take about 6 months to a year practicing your chosen profession.

Your favorite Funding Sources will often assist you in getting started, but they will want results from you promptly. Factors are in the business of buying Invoices, and more often than not they do not have the resources or the tools for Consultants to get their required secondary education that makes them successful. 

The tools that provide secondary education is relatively inexpensive are available on the web site (see below). Consultants can learn the Factoring Profitability mechanism and Marketing techniques at home on their own pace. Nobody viewing and hearing a video presentation will remember everything that was viewed and said the first time. One must hear it over an over again before it begins to make sense. That is called the process of “Over-Learning” – a repetitious technique that builds confidence and understanding. This learning technique is the best way to fully understand the Factoring Profitability mechanism and Marketing techniques that can best be used to jump-start a Financial Services business.

For many years Mr. Winegardner has been assisting Financial Professionals by providing marketing assistance, training, books, special reports, and Profitability Analysis explaining how Factoring increases Assets in a business without adding any Liabilities. He was instrumental in creating the Invoice Profitability Calculator, a complete Microsoft® Excel Financial Analysis tool that trains Financial Professionals and their Prospects on why Selling Invoices profits any business. This year, Advanced Consultant Training Videos has also been established to coach Financial Professionals on how to market and close Financial Services deals more frequently. His company, 3W Internet Corporation, has been hosting Business Profitability Analysis services for over 10 years including the Invoice Profitability Calculator, and now the Advanced Consultant Training Videos. The Web Site is www.3wi.com. Please call 215-736-1107 or visit the Web Site at your convenience.
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